D075 - MapkeTHHT k9He peKkjamMa
D075 - MapkeTHHT U pekjamMa
D075 - Marketing and advertising

1. MapkeTHHITIK 3epTTeyJepAiH TypJepi, MaKcaTTapbl KOHe
npuHUUNTepi. Buabl, e M NPUHOMIBI MAPKETHHIOBBIX MCCJICAOBAHUM.
Types, goals and principles of marketing research

1. Ammes, M.JXK. Mapkerunrtik 3eprreyiep. 050511 - "MapkeTunr
MaMaHAbIFbIHA apHaiIFaH . - Kaparaunael: KapMYV 6acm., 2011,

2. To6buioB, Kyanbim ToObuioBuY MeToabl MpoBEACHUS SIKOHOMHYECKUX
uccnenosanuil. - Kocranaii: KI'Y um. A. BalitypceiHoBa, 2014.

3. OcHOBBI Hay4HBIX HCCIe0BaHU: yueb. mocodue / . B. I'peunukos, B. P.
Kaprun. — Camapa: U3n-o CI'AY, 2015. - 111 c.

2. MapkeTHHITIK 3epTTeyjeplaiH Heri3ri OarbITTapbl. OCHOBHBIE
HANIPABJICHUST MAapPKeTHHroBbIX HucciaenqoBannii.The main directions of
marketing research

1.bapanoBa H.A. Mapketunrossie wuccinenoBanus. - Kocranaii: KI'Y
uM.A.balitypceiHoBa, 2013.

2.Hapub6aes, K. H. MeToip1 HayyHBIX HCCIIEIOBaHUI B SKOHOMUKE: yueOHOe
nocobue / K.H. Hapu6aes, E.b. XXarkan6aes, K.C. MyxTtaposa. - 2-¢ u3., JIOIl. -
Anwmatsl : Kazak ynusepcureri, 1999r.

3. OcHOBBI Hay4YHBIX HcclieoBaHui: yueo. mocobue / @. B. 'peunukos, B. P.
Kaprun. — Camapa: U3n-o CI'AY, 2015. - 111 c.

3. KopnopaTusTik, GyHKUMOHANABI KIHE ACNHANTBHIK [JeHreiJepae
MAapPKETHMHITIK MNpOLeECTi CcTpaTrerusiiblK xocmapiay. Crparerudeckoe
IUVIAHUPOBAHME MAapPKETHHI0BOI0 npomecca HA KOPIOPAaTUBHOM,
(YHKIIMOHAJILHOM M MHCTPYMEHTAJILHOM ypoBHsX. Strategic planning of the
marketing process at the corporate, functional and instrumental levels.

1. AxtamoB T. M., Ilkapnyn B. JI. Omnenka u ¢opMupoBaHHUE
KOPIOPATUBHOTO UMHU KA nipeanpusatus / Mapkerunr B Poccun u 3a pyoexom. -
2001. Ne3.

2. Crparternueckuii pa3pbiB: TEXHOJOTHHM BOIUIONIEHUS KOPIIOPATHBHOM
ctpareruu B *u3Hb / Maiikn Kosenwn, Jlennnc I'suctep, bpaiian Xaptnen, [leiis
Kunr; Ilep. ¢ anrin. — M.: Ansninna busnec byke, 2011. — 232c¢.

3. Crparerus s>¢dextuBnoro pazputust pupmsl: yueOnuk /O.C. CyxapeB. —
M.: U3naTrenbcTBO «OK3aMen», 2010. — 287c.

4. MapKeTHHITIK CTpaTerusHbI icke aceIpy. Peanusanusn
MapkeTHHroBoi crpareruu.Implementation of the marketing strategy.

1. benke MN.IO. Crparernueckoe MmjiaHUpPOBAHHUE B JACSITEIBHOCTH (PUPMBIL:
yuebnoe nocooue / N.1O. benke.-Anmatsl: TOO MznarensctBo JIEM, 201 1.

2. bacosckuit JLLE. [Iporno3upoBanue U miaHUpOBaHUE B YCIOBHSIX PBIHKA:
yaeonoe nocobue / JL.E. bacosckuii. M.: UH®PA-M, 2010r.

3. [Nanuna 3.1. Opranuszanus 1 miIaHUPOBAHUE AEATEILHOCTH NMPEANPUITHIA
chepsnl cepBuca: npaktukym / 3.1. [lanuna. — M.: Jlamkos u K, 2010 r.



5. MapkeTHHITIK OpTaHbl TajAaylblH JJdiCHAMAJIBLIK Heri3aepi.
MeTomo0/10rn4ecKrue OCHOBBI AaHAJIU3a MapKeTHHIoBou cpeabl. Methodological
foundations of the analysis of the marketing environment.

1. Mapxkerunr: yde6.nmocodue / K. K. HypmaranGeroB ; pem. A. H.
Tokcanosa, T. A. Kycaunos, 2013

2.MapxkeTtuHr: y4e6.mocodue 1o AucHuIuiiae "MapkeTuHr" 11 BceX CIIell.
aKoH. (pak. ou”oro oOyuenus / A.JK. XKonmmyxanosa; A.)K.XKonxyxanora, 2006

3. IlaBnora, H. H. MapkeTuHr B npakTUKe COBPEMEHHOU (UPMBI : yueO. s
ousnec-mkou / H. H. ITaBnosa. M.: Hopma, 2005. - 384 c.

6. MapkeTHHI MeHeIKMEeHTIiHaerl HAPBIKTHI CerMeHTTeYy.
CermeHTHpOBaHUE PLIHKA B MapKeTUHI-MeHel:kMeHTe. Market segmentation
In marketing management.

1.T"aitnenko, T. A. MapketunroBoe ynpasienue / T. A. l'aiigenko. 3-e usn.,
nepepad. u om. - M. : Dkemo, 2000. - 512 c.

2. Ynpasienne mMapkeTuHroM: yue6.mocobue / T.A.bypuesa, B.C.Cu3zos,
O.A.llens. - M. :DkoHoMuCTh, 2005

3.MapkeTuHr: Teopus, MeETOAMKa, mpakThka: ydeO.mocooue /[ T. C.
bponnunkosa. - M. : KHOPYC, 2007

7. TYThIHYyIIBIIIAPABIH CaThIl aJy JpeKeTiH Taaxay (Hemece
TYTHIHYHIBLJIAPMEH KAPbIM-KATBIHACTBI 0acKapy). AHAJIU3 MOKYNATEIbCKOIO
NMOBeJAeHUsT ToTpedMTeNeld (MM YNpPaBJdeHHE B3aMMOOTHOULICHHUSIMH C
nokynarejsimu). Analysis of consumer purchasing behavior (or customer
relationship management).

1.I'pant C. DddektuBHOE ynpaBieHue cObiToM. Kak caenate Bam oTaen
cosbiTa myutnm.— M: bananc busnec bykc, 2002.

2.JIyknu P. Ynpasnenne otnenom npogax. — M: Jloopas kuura, 2009.

3. Pozann JI. Cniupo, Yuneam [x. CrauTOH, ['peropu A. Puu. Ynpasnenue
npoaaxamu.- M: U3natensckuii nom ['pedbennukona, 2007

8. MapkeTHHT KbI3MeTiH yiibIMIacTbIpy. Opranusanus CIIYAKOBI
mapkeruHnra. Organization of the marketing service.

1. YmpaBnenue wmapketuHrom: ydeb.mocooue / T.A.bypuesa, B.C.Cuzos,
O.A.lleHb. - M. :DxoHOMHCTB, 2005

2.Mapketunr: yue6.nocooue / K. K. Hypmaran6etos ; pen. A. H. Tokcanoga,
T. A. Kycaunos, 2013

3. Hopka /[I.M. Ynpasienue oTaenoM MpoAax IMPEANpPUITUS, CTPATETUU U
TakTuku ycnexa. — M: I'poccMenna: POCBY X, 2009.

9. KocinopsiHHBIH  Tayap  casicatbl. ToBapHasi  NOJUTHKU
npeanpusitus. The company's product policy.

1.Mapxketunr: yue6.mocodue / K. K. Hypmaran6etos ; peir. A. H. TokcaHoBa,
T. A. Kycannos, 2013

2. Myranuesa, JI.M. Ponp pa3BuTHs MapKETHMHIOBBIX KOMMYHHKAllUd B
MPEOAOJCHUH TOCIEACTBUN T00aTbHOTO SKOHOMHYECKOTO KpHU3uca, AJIMAThI:
ynusepcuteT Typan, 2010

3.Hocosa, H. C. KoHKypeHTHasi cTpaTerusi KOMIIaHUH, WM MapKeTHHIOBbIE
MeTo bl KOHKYpeHTHO# 00pb0bl / H.C. HocoBa. - M.: JlamkoB u Ko, 2013. - 256 c.



10. KocimopbiHHBIH 0ara casicaThl. [leHoBasi MOJIMTUKU NpeANPUSTHS.
Pricing policy of the enterprise.

1. ©6xikynosa I1.XK., CapxanoB, T.C.bara >xone Oaranbl Oenriney: OKy
kypanbl/KazYAY.. - Aimvater: Kaz¥AY, 2012. - 2186. - (Kazakcran Pecrryomukachn
OLTiM FBUTBIM MUHHCTPITIT1)

2. CapenoBa, C.H., MyxkanrtaeBa, A.)K. bara Oenriney : 3KOHOMHKA
MaMaHIbIKTaPBIHBIH CTYJCHTTEPIHE apHAJIFaH OKY-9/1ICTEMENTIK KSIIICHHIH JKUHAFbI.
Oxky-onicremenik kemieHi . - [TaBnomap: Kepeky, 2011.

3. AxxkanoBa, I'.A. bara 6enruey. - Kokmeray: KI'Y um.I1.Yanuxanosa,
2011.

4, CarunoBa, b.K. bara xone Gara O6enriiey . - AiamaThl: Accolraius By30B
PK, 2011. - 200 6



Tembl 3cce st mocrynapwmux B AokTopantypy D075 - MapkeTrunr n

pekJjiama

1. CymHoCTb U cofiep:KkaHie MapKETHUHTa, U €T0 POJib B PHIHOYHON YKOHOMHUKE.
2. MeTtoabpl MAPKETUHTOBBIX UCCIEAOBAHUM.

3. [lo3unronupoBaHue TOBapa Ha PbIHKE.

4. XapakTepucTrKa MoKymnareiei Ha HOTPEOUTENbCKOM PhIHKE.

5. TloHstue cuUCTEeMBbl MAapKETHMHITOBOM HHpOpMalUU, €€ poib H

HEOOXOIUMOCTb.

6. Kpurepuu 1 NpuHLIHKIIBI CETMEHTUPOBAaHUS PHIHKA.

7. @aKkTOpHI BAUSIONINE HA TOBEJACHNE KOHEUYHBIX MTOTPEOUTENCH.
8.0Tanbl pa3paboTku 3PPEKTUBHOCTH KOMMYHHUKAITIH
9.Pa3paboTka OropKeTa MapKeTHHTA

10. 3gaunmocts MeToma SWOT.

D075 - MapkeTHMHI :KoHe peKJiaMa [OKTOPaHTypachblHa Tycyluijepre

apHAJIFaH 3cce TAKBIPHINTAPHI

pei.

1. MapKGTI/IHFTiH MOHI1 MEH MAa3MYHBI JKOHC OHBIH HAPBIKTBIK 9KOHOMHKAAATrbl

2. MapKeTHHITIK 3epPTTeY 9HICTEPI.

3. Tayappl HApBIKTa OPHAJIACTBIPY.

4. TyThIHY HAPBIFBIHJIAFBI CATHIN ATYIIBLIAPIBIH CUIATTAMACHI.

5. MapKeTUHITIK aKnapar *KYMeciHiH TYCIHITl, OHbIH POJIl MEH KayKETTUIITI.
6. HapbIKTBI CErMEHTTEY KpUTEpUAIEpl MEH MPUHLIUITEPI.

7. COHFBI TYTHIHYUIBLIAPABIH MIHE3-KYJIKBIHA 9CEp €TETIH (paKkTopIiap.
8.balinaHbIC TUIMIIITIH JAMBITY Ke3eHIepl

9.MapxkeTUHT O0IKETIH d31pJey

10. SWOT oxiciHiH MaHbBI3IbLIBIFEL.

Essay topics for applicants to the D075 - Marketing and advertising
1. The essence and content of marketing, and its role in the market economy.
2. Methods of marketing research.

3. Positioning of the product in the market.

4. Characteristics of buyers in the consumer market.

5. The concept of a marketing information system, its role and necessity.
6. Criteria and principles of market segmentation.

7. Factors influencing the behavior of end users.

8. Stages of communication effectiveness development

9. Developing a marketing budget

10. The significance of the SWOT method.



